
At CONCERT, we put our clients first . . .

AT CONCERT WEALTH MANAGEMENT:

 ▪ Integrity is fundamental to our organization
 ▪ We build trusting relationships
 ▪ We continually seek out the best ways to support our clients

HONESTY
INDEPENDENCE

EXPERTISE
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CHRISTOPHER J. MASON
FONTIS INVESTMENTS - PRESIDENT, CHIEF INVESTMENT OFFICER
CONCERT WEALTH MANAGEMENT - FINANCIAL ADVISOR

Prior to forming Fontis and joining CONCERT, Chris was a Senior Portfolio Manager at UBS 
Financial Services.Before that, he worked 18 years as a corporate executive at FINOVA Capital 
Corporation and FINOVA Public Finance where he held such positions as Branch Manager, 
Regional Vice President, and National Sales Manager. His last three years at FINOVA Public 
Finance were spent as President and Chief Operating Officer. His experience as an executive at a 
publicly-held firm gives him a unique understanding of corporate structures.

He has also worked as a Financial Advisor and Portfolio Manager at Merrill Lynch where he 
attained a Certified Financial Manager (CFM) designation.

Chris has over 25 years in the financial services industry.

Chris is inspired by his clients every day. He enjoys conducting comprehensive interviews to 
get to know them and understand their respective goals. From there, he moves on to creating 
a financial plan for them, which calculates through Monte Carlo simulation retirement statistics. 
Working from that end goal in mind, he develops a plan with the least risk to help achieve those 
goals. He creates an Investment Policy Statement (IPS) for each client that clearly states goals, 
expectations, portfolio strategies and limitations. Periodic reviews and modifications to the IPS are 
instituted as appropriate.

He earned a B.A. in Business Administration from Concordia College, and an MBA from The 
Carlson School at the University of Minnesota.

Chris and his wife Wendy have five children and reside in Bloomington, Minnesota. In his spare 
time, Chris enjoys golfing, bird hunting and triathlons.
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WHAT CAN AN ADVISOR DO FOR YOU?
AN ADVISOR CAN HELP YOU:
 ▪ Identify and set your financial goals

 ▪ Build a financial plan that can be adjusted to changes in 
your circumstances or life stages

 ▪ Recommend suitable investments

 ▪ Track your progress and make adjustments to your plan 
if necessary

Your Advisor is also a partner who can be your sounding 
board for ideas while keeping you motivated to stay with 
your plan.

WHAT DO YOU NEED AN ADVISOR TO HELP YOU 
WITH?
Advisors can help you with many different aspects of 
financial planning, so it’s important to identify what areas 
you need help with. To determine what you are looking for, 
here are some questions to ask yourself:

 ▪ How much advice do you need? Do you need someone 
who can provide basic financial advice or do you need a 
more specialized type of advice for things like taxes and 
business planning?

 ▪ What is your investment knowledge and experience? 
If you’re an experienced investor who’s comfortable 
making your own decisions, you may want an Advisor 
who can offer a wide range of products and solutions, 
then let you make the choices. If you are somewhat 
new to investing, you may feel more comfortable with an 
Advisor who offers fewer choices, but who advises you 
more.

 ▪ How much are you planning to invest? Some Advisors 
require a minimum amount to invest.

Working with a Financial Advisor 

Today’s financial markets can be complex and volatile. Even the savviest investor may feel overwhelmed and confused 
at times by all of the investment choices. As a result, many investors turn to a financial Advisor for help in setting goals, 
tracking their progress, simplifying their financial life, and helping them make intelligent investment choices that are right 
for their needs.
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WHAT TO LOOK FOR IN AN ADVISOR

You should interview several advisors at length before 
choosing one. It’s important that you feel comfortable 
with your Advisor since you will be sharing private and 
personal information with them. 

You’ll also want an Advisor who has the necessary 
experience and credentials. An Advisor should sit down 
with you and truly listen to you as you talk about your 
concerns, goals and dreams. They should be able 
to answer your questions to the point where you are 
comfortable with what you are hearing and feel confident 
about making good investment decisions.

Here are examples of questions that you should ask 
prospective Advisors:

 ▪ What is your education and your professional 
experience?

 ▪ Are you registered with the Securities Exchange 
Commission (SEC) or other securities regulator?

 ▪ How are you paid for your services?

 ▪ How will you help me reach my financial goals?

 ▪ What products and services do you offer?

 ▪ How will you safeguard my data and my privacy?

 ▪ How is my portfolio’s performance documented? 

 ▪ Can you provide references from clients like me?

WORDS WE LIVE BY
“Success in business requires training and discipline 
and hard work. But if you’re not frightened by these 
things, the opportunities are just as great today as 
they ever were.”
– ABRAHAM MASLOW
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HOLISTIC APPROACH TO LIFE PLANNING

CONCERT knows that finances are just one part of your 
busy life. We know you have goals and dreams in many 
areas of your life, and that these affect decisions you will 
make. Your Advisor will have ongoing conversations with 
you to fully understand your goals and objectives.

INVESTMENT CHOICES

CONCERT does not offer any proprietary products, so 
our Advisors are never pressured to sell one product 
over another. Our Advisors can make investment 
recommendations tailored to your situation. Our Advisors 
will explain to you the strengths and weaknesses of each 
investment or product.

A CAREFULLY-DESIGNED FINANCIAL PLAN 

Your Advisor will periodically review this plan with you and 
make recommendations and adjustments should your 
needs or situations change.  

ABILITY TO EXPLAIN THEIR RECOMMENDATIONS

Not only do our Advisors have 24/7 access to extensive 
research to help them make recommendations to you, 
but they also can explain why they are making those 
recommendations. You should never invest in anything 
that you do not fully understand.

OBJECTIVE ADVICE AND GUIDANCE

With their access to world class independent global 
research, our Advisors can help you make objective and 
informed decisions about what investment solutions 
are best suited to your needs. Your Advisor will make 
recommendations based on such things as your risk 
comfort level and your timeframes.

WHAT YOU SHOULD NOT EXPECT FROM CONCERT 
ADVISOR
Your Advisor cannot:
 ▪ Predict the performance of markets and investments

 ▪ Recommend investments that will always grow in value

 ▪ Meet unrealistic goals or profit expectations

What you should expect from your CONCERT Advisor 
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WORDS WE LIVE BY
“Remember, a real decision is measured by the 
fact that you’ve taken new action. If there’s no 
action, you haven’t truly decided.”
– ANTHONY ROBBINS

YOUR RESPONSIBILITIES AS A CLIENT

Just as you expect certain things from your Financial 
Advisor, your Advisor will expect a commitment from you 
to ensure a productive relationship.

BE PREPARED FOR EACH MEETING WITH YOUR 
ADVISOR. 

Review your investments and statements beforehand. 
Write down anything you would like to discuss, and bring 
any related paperwork.

DON’T IGNORE THE PAPERWORK

Review account statements and any paperwork 
associated with your investments. Make sure you 
understand them. If you don’t, or if you notice a problem, 
contact your Advisor immediately.

INFORM YOUR ADVISOR OF ANY LIFE CHANGES

Let your Advisor know if your personal or financial 
situations change. Major life changes such as marriage, 
the birth of a child, or the death of a loved one can 
significantly impact your financial situation.

ASK QUESTIONS AND TAKE NOTES

If you don’t understand something your Advisor says or 
recommends, ask questions to get clarification. Take notes 
on what you discuss and what you agree to do.
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COMPLIANCE SERVICES

We support our Advisors in running fully compliant 
practices as required by the Securities Exchange 
Commission (SEC) and other regulatory entities. We 
integrate compliance into our Advisors’ practices, 
keeping them informed, and in compliance with rules and 
regulations.

STATE OF THE ART TECHNOLOGY

Our technology platform ensures that our Advisors 
can manage the critical administrative aspects of their 
business while keeping focused on what’s important – 
protecting and growing their clients’ assets. We handle the 
time-consuming routine work for our Advisors like account 
opening and account/client maintenance items.

PRODUCTS AND SOLUTIONS

CONCERT has agreements with the leading custodians 
and has secured favorable pricing with them. In addition, 
CONCERT has strategic partnerships with providers 
who can offer additional investment choices such as 
fixed income, annuities, insurance and education funding 
solutions.

INDEPENDENT RESEARCH

Our Advisors have access to research on global markets 
and can offer perspectives on the ever-changing 
economic marketplace.

CONCERT Wealth Management offers a different approach to financial services. “Placing clients’ interests above all else” 
is not just a slogan around here, it’s our Mission, and it guides us in everything we do. We are focused on building long-
term relationships with our clients, working with them to define their overall goals and objectives, crafting a well thought 
out plan to meet them, and managing their investments every step of the way.

How we support our Advisors
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“An investment in knowledge pays the best 
interest.”
– BENJAMIN FRANKLIN

DO INVESTMENT ADVISORS HAVE TO REGISTER 
WITH THE SEC?
Depending upon their size, Investment Advisors must 
register with the SEC or the state securities agency where 
they have their principal place of business. Generally, 
Investment Advisors who manage $100 million or more 
in client assets must register with the SEC. If the Advisor 
manages less than $100 million, they must register with 
the state securities agency in the state where they have 
their principal place of business.

SHOULD AND AGREEMENT BE IN WRITING?

You and your Advisor will likely be engaging in many 
conversations. Before you start working together, you 
should have your advisor put into writing how they do 
business.
You should know important facts about the relationship 
such as:
 ▪ What your advisor will or will not do

 ▪ How your advisor is paid and what you will receive for 
that money

 ▪ How often you will meet to review your financial plan

WHAT ABOUT FEES?

CONCERT Advisors are paid a percentage of the value of 
the assets they manage for you. This is called fee-based. 
We also may charge hourly or by project scope.

Contact Christopher J. Mason at:
7760 France Avenue South, 11th Floor

Bloomington, MN 55435
Tel 952-715-4926 - Fax 952-715-4927

Chris.Mason@fontiswm.com
www.fontiswm.com


